
REVENUE CYCLE
DENIALS

“Denials up 30% year 
over year”

–Midwest Health System
VP of Revenue Cycle

OVERCOME INDUSTRY CHALLENGES
TO ACHIEVE REVENUE SUCCESS
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Staffing Shortages
at Crisis Levels

Increased Costs
to Collect Denials

Clinical Expertise
ShortagePayers Denying

Clean Claims

The Revco Solutions Approach

Consistent and thorough 
follow-up that avoids timely 
filing

A safety net approach that 
supplements your staff 
during the appeals process

Narrow Focus enables
accelerated revenue recovery
and reduces days in AR

Dedicated team with 
experienced physicians on 
staff to review clinicals and 
write letters

Day 1 Approach focuses on 
High Volume/Low Balance 
Denials

Proactive collaboration 
between Denials Management, 
Case Management, and Revenue 
Integrity
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